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DAYANAND COLLEGE OF COMMERCE, LA

Experiential Learning Activity

By Dr. A.S. Bhanji

Mock Stock- Virtual Buying & Selling Programme

About Activity: Virtual electronic goods and Virtual currency is provided to students. In a
class room some are selected as buyer and some sellers. Buying and selling of those goods is
done among buyers and sellers. Sellers try to earn maximum profit and buyers try to save
maximum virtual amount given to them. At the end of this activity, highest earner is selected

as best seller and highest money saver is selected as best buyer.

Total Participants: 43
Class & Division: B.com Il E
Date: 12.01.26 to 16.01.26

It is one of the unique activities conducted every year with the objective to inculcate
managerial skill within students. This activity is frame in such manner to boost the
confidence of students and make them aware about the market transactions. In this Academic
year, | have conducted this activity in B.com Il Eas continuous evaluation activity under my
subject Business Environment, where we make two teams named Buyers & Sellers. We also
providethem detail format of Buyer & seller sheet and also provide prescribed format of
Product Specification. It is one of the unique competition where student performed to grab
the title of “Best Buyer & Best Seller”.We have defined the criteria to choose Best Buyer &

Best Seller as described below:

Best Buyer: Who will save maximum money!

Best Seller: Who will gain maximum profit!
Objectives:

1. Understand Market Dynamics: To provide students with a practical

understanding of how demand and supply affect the price of goods in a competitive



market.

2. Develop Decision-Making Skills: To enable students to make quick and
informed buying or selling decisions under changing market conditions.

3. Learn Price Fluctuation Mechanisms: To illustrate how product value (like a
smartphone or laptop) changes due to consumer preferences, new launches, or
availability.

4. Enhance Financial Literacy: To build knowledge about profit, loss, and
investment strategies while dealing with limited resources.

5. Promote Analytical Thinking: To encourage students to analyse trends, anticipate
future price changes, and strategize accordingly.

6. Encourage Teamwork and Negotiation: To foster collaboration, bargaining, and
communication skills when working in buyer/seller groups.

7. Simulate Real-Life Business Environment: To give a hands-on experience of how
trading works in markets (though simplified from the stock market, applied to
electronic goods).

8. Risk Management Practice: To help students understand how to manage

uncertainty, risks, and competition in trading activities.

Following is the outcome of this activity:

Activity Rank Best Buyer Best Seller
Year
2025-2026 First Surwase Anjali Maske Yogesh
Second Chavan Vishakha Surwase Dhiraj
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DAYANAND COLLEGE OF COMMERCE, LATUR

MOCK STOCK —2025-26 (Term IT)

Name of the Seller: . P’]df]'ie....}(ajl C—‘% Submission Date: 4 /O / /2 6

Class: .(.co. . piv: ...E.. Roll No: . F4¥3 Y
Sr. Products Selling Name of the Buyer Sign
No. Price %

1 | Laptop (Dell) 86, 600 ﬂ—gﬁ N (j}\a\ gtﬂl’
2 | Smart Watch (Apple) 55, 000 '\lell\a L\\a\(j%‘mﬂ’ﬂ’— &L&M’
3 | Mobile (Samsung)
b, ced I9¢6 ~yjsha) @M’/
4 | Music System (Sony) ® y i fuiil e//’ = ;\\
Yool m o
v ' 7 N
i AERLY - ) L1000 | Kakade Sukerq Py |
6 Fridge (Godrej) 2&, m C})a\[m Q_) eAaj w
7 | Washing Machine (Voltas) s Clo - $/!A ) <h}p4
P -
8 | Air Condition (Blue Star) ,
9 | Water Purifier (Pureit) 6 = ’43/0 s mj . % 4/ H %;‘_p
- Y, 00D kadam OmKka 2 :
10 | Microwave Oven (Panasonic) !2’ o0 | ¢ }\ aNan ot 6/] Qﬂ @M
Total Income |
—ZHeH5 D
183520 ‘
— Oro ¢7L:%@ £15 0

Earn maximum profit to become a Best Seller.

Management Event by Dr. A.S. Bhanji
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Best Buyer —Iponk

DAYANAND COLLEGE OF COMMERCE, LATUR
MOCK STOCK —2025-2026 (Term I)

Name of the Buyer: \Afjd-) ‘QB-SUW‘DQSQ Submission Date: .1 & } o1)2026

} \p’
Class: B(OmCS‘D Div: ...E.. Roll No: D48 B8,
Sr. Products Buying Name of the Seller Sign
No. Price

1 | Laptop (Dell)

SRO00  |Sywdase ﬁ‘nﬂ):a Hersivam PhilH
2 | Smart Watch (Apple)
©19% | chinde shruls Balogi |08

3 | Mobile (Samsung) o
22,500 | Kiswe Pranali radip (2882

4 | Music System (Sony) '\3 o g\q \’Kj cJ k ML\ é@r
1 ce —

5 [LEDTV (LG
ey 20,000 | Mauske Padal) Kanas P@

6 | Fridge (Godrej) !
97000 | << [ ofkh Saniva khaypm

7 | Washing Machine (Voltas)
121000 | e M\II\Jm Magizom| B

8 | Air Condition (Blue Star)

42,000 | Shinde ahwulr Badaji |bevh.

9 | Water Purifier (Pureit)

3000 | ghatkh samiyd gabu W

10 | Microwave Oven (Panasonic) 78 00 L? f‘(\b(lp ure « tgh’( ﬁﬁ'ﬂ)

Total Expenditure

Rules: o
e Balance—s 337100

*  You have Rs. 3,00,000 only.

* Save maximum amount to become a Best Buyer.

Management Event by Dr. A.S. Bhanji B.comITE
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DAYANAND COLLEGE OF COMMERCE, LATUR
MOCK STOCK —2025-2026 (Term I)

Name of the Buyer: ...ChQVOH....\/;S}\¢k}10( Submission Date: ....................

Class: ..B(on0 SS/ Div: .. k... Roll No: . 44306
Sr. Products Buying Name of the Seller Sign
No. Price

1 | Laptop (Dell) 54_495 o, TP P = hi4e) S@! ’

2 [ Smart Watch (Apple) 5500 | vaske %o a) \@

3 | Mobile (Samsung) 992 449 GOU@\' Glundﬂ e . @W

4 | Music System (Sony) 8999 /_ HBSEQ n 9;., aj) Aﬁsbiﬁ)

5 |LEDTV (LG ; =]

e G900 | Shindolleos onth | BBl
6 | Fridge (Godrej) 26,49 9 ’/\le:,_tﬂnmeu‘é‘f’ Plkank she W’é‘
7 | Washing Machine (Voltas) {4000 joﬁ{,&{, SKI ,l,aj 5‘/&@_/

8 | Air Condition (Blue Star) L)’}‘,E;’U Q/ Fldne 0\5%0;{ h o éql {(/\g\% o

9 | Water Purifier (Pureit) 5— 60606 A }(cm K 6)\0( )/Jc(c’ | o @g—“’———

10 | Microwave Oven (Panasonic) | 1500

Total Expenditure

248996
Rules:  4ala) Ppfil- Siooy 300 00 ©
You have Rs. 3,00,000 only. <2 189486
51004y

Save maximum amount to become a Best Buyer.

Sign: @)@q

Management Event by Dr. A.S. Bhanji B.comI1 E




Name of the Seller: . T2hixvey.. ¥ 84wt e submission Date: 161 9. |f)’° w5

Best seller — I pank

DAYANAND COLLEGE OF COMMERCE, LATUR

MOCK STOCK —2025-26 (Term II)

Clag S8 . v ooeee Div: .. E.. Roll No: .44 8.5
Sr. Products Selling Name of the Buyer Sign
No. . Price |

I Lapiop (RelD), - 1,806,098 O ke gomsale ,ﬁ\
2 | Smart Watch (Apple) IGO0 onTlcay: § codchone. %ﬁ,t
3 | Mobile (Samsung) = 50_00 ""Um \u,u}-ﬁ slh ’YLL&"’ 'Z»/
4 | Music S}(Ps{tem (Sony) 10,000 |[Hanu~rt e M
5 [LEDTV.(LG) 55,000 0micar  SelchiTE pu
6 | Fridge (fodrcl) ’22, /gOO Pawanr |ere] b W
7 | Washing Machine (Voltas) L‘i@ gUO AN 9 nes }’ Wy UTA}‘( M
(4
8 | Air Condition (Blue Star) 56500 Pouwary PCL\/ o @
9 | Water Purifier (Pureit) Juouolyas b navs Moy e M
10 | Microwave Oven (Panasonic) \ 0,000 Aum leuhe s l_, AT W
Total Income( 336,090 |{ € 270 T e
—(7;‘10130 165,270
Pro [—1& - \, 65/2’) 0
Rules:

» Earn maximum profit to become a Best Seller.

Management Event by Dr. A.S. Bhanji

B

.comIl E

|



Dayanand College of Commerce, Latur

Experiential Learning Activity

Name of the Teacher - Dr. Akanksha S. Bhanji
Class & Division  :B. Com SY E
Date & Time :12.01.26 to 16.01.26

Name of the Activity : Mock Stock
Participated Students:

Roll No. Name of the Seller Sign
44838 Maske Yogesh Mg
44875 Magar Sanket T
44807 Sakshi Desai @W
44859 Surwase Dhiraj CM_

44833 Limbapure Sakshi Sakelal—
44828 Khose Gayatri (ﬁsﬁ@
44830 Kiwde Ashitosh M .
44803 Bhosale Uday _M;
44863 Waghmare Akanksha W
44836 Mane Vishakha W
44826 Bhimai Kamble W
44823 Kagade Amruta M_’
44829 Kiswe Pranali manady
44853 Shaikh Saniya 5)\\:\1& 3
44855 Shinde Shruti fgﬂi’
44820 Jagtap Shital 2

44839 Maske Payal «:ﬁg@
44814 Gundare Gauri (roned
44852 Shah R. Afshan W
44802 Algule Bhakti W
44869 Shaikh Saniya K. ‘@’

Roll No. Name of the Buyer Sign
44822 Kadam Suhani ‘%Amm\
44824 Kakade Suksena w .
44865 Waghmare Vaishnavi W&ij’) ‘
44810 Gaikwad Dnyaneshwar é @ﬁ‘%’{




44847 Pawar Payal %%@&:—
44805 Chavan Snehal W
44825 Kalkote Nandini ﬁ/cﬁ;ﬁﬂ
44815 Hake Gayatri W
44843 Munale Srushti W
44864 Waghmare Neha ﬁuﬂb ’
44812 Ghodke Mayuri Modper
44835 Mali Sanskruti e
44851 Sakhare Om S a; gh?
44868 Gomsale Omkar C%g‘-__
44871 Pawar Krushna o)
44844 Pathan Ayan : (A
44872 Waghmare Vaishnavi @oneavi
44845 Pathan Kaif U

44858 Surwase Anjali B. @ :
44806 Chavan Vishakha @%
44821 Kadam Omkar ¢ \ 0
44861 Tumkute Shruti <t —

Teacher’s Sign Principal

PRINCI:M-
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