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DAYANAND COLLEGE OF COMMERCE, LATUR

Experiential Learning - 2016-17
MOCK STOCK

otal 80 Students were actively participated.

Entrepreneurship Development Program & Business Lab
(2016-2017) M
beke S{NJK

1. Career Guidance Seminar by Pushpak Bafna on 1% July 2016.

2. Seminar on Soft Skill Guidance by Mr. M.Prakash and Mr. Ashok Panchal on Cost Price
5™ August, 2016. o R
r. : : R
3. Mock-Stock event has been conducted for B.Com.III year students to develop No Prodicy Cost Price Selling Price
business skills and decision making ability in the first week of Sept. 2016. ] : 3
apto
4. Seminar on Interview skill$ by Mr. Prashant Parkhe on 27" Sept. 2016. PP 3,000
2 | Watch 1,500
5. Verve — Management Event consisting three events — : !
3 | Mobile 3,000
1)) ll;ost.er preéer.ltation 4 | Wallet 1500
ii usiness Quiz = : 2
)
jii)  Ad-O-Mania £5 L?D TV 4,500
Date : 30" & 31" Dec. 2016 6 | Fridge 3,500
7 | Washing Machine 3,000
8 | Air Condition 5,000
m 9 | Water Purifier 2,000
Prof. Dr. Balasah¢b Chavan 10 | Ming s
(EDP & Business Lab) FNCHRAL i 1,000
Dayanand College of Commerce, Total 30, 000
LATUR.
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List of Participants
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18 | Hanvape. Kapl) Raen 18 NW*LL P»t\qh Nagesl
19T Obade. karal Kluardu 9 [kadale Rojaram Zumber
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Organizers

I) Prof. B. T. Chavan 2) Prof. A. S. Bhanji
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List of Participants

Class: .B:tom . 5T A

Date: .02[0q |201¢

'41«1%

Rased ©rdtn Vagark

:r. [ Name of the Sellers :r Name of the Buyers

0. | 0.
L) | Towisret shondilnsbiiipmeld! | Sonre; Elosiema et
LZ_I’T‘U‘H«L Pnyarfcs Swenl 2 | Wogamwad Sanfce} f’l'rw,'
| | Berdve. shifal Mabeder | 3 kakake. Aneatt Aok
| Blirde Piyer Charclrsen | ¢ [Magar Prmarnatl Frrar
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Organizers

1)

Prof. B. T. Chavan

Gurme. Swaky @*1:’1 '

2) Prof. A. S. Bhanji
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‘ DAYANAND COLLEGE OF COMMERCE, LATUR
MOCK STOCK

Name of Buyer: ..Pam.th 2l §ory. Beluno oSign: . fendel
Sr. Products Buying Price Name of Seller |
s .‘ Products [ Buying Price Name of Seller lﬁ . No. T Wi A o S ‘L%@’
Hl | Laptop e |aB 400 | falnee. TTrarem. SAhese 2 | Watch oo D"kshv;\, i W
2 i'\\"ulch \650 | kel learemy enabi it 3 | Mobile “Ja2.20 Serudre Varbha -
5| Mobile e NS e o 4 1\\'nllcl 1’/ \SSo e Samt epra sad, m_‘
_4;_\1:.1&‘ = o | R @bo\, 5 II.F.DTV 52 oo | Kawoed < Rectjova W
3 ‘ LEDTV 3zoo | Ye.dSal e fiE% ~1 3750 [Ghadte Vidha) kund s \)@"
St ‘“ridgc 5 TN S guj‘}k % 7 |7 | Washing Machine ‘/1’350,:, ]jmo na P”"“I““‘““ @p
7 | Washing Machine 2600l 1| "Shind® payas e Sy 8 _A'rﬂoi ‘/Iféq_go Birkad Vagbhav \)y
8 'AirCundilim\ 550 [ ﬂJJQMl w’ 9 [WaterPurifier ] 2450 Eohe RN it %J}J\,,
o[ Water Puriir ot | “Mm[kw Pohini V. |y S 11200 |Thombre Vaibha |wm——
e e T s - | Total Money Spend 3%, 180 -
Rules:
g * Atleast two Female/Male Sellers should be there

* At least two Female/Male Sellers should bethere
*  You will have Rs. 35, 000 only
* You should save maximum amount to become a best buyer

DAYANAND COLLEGE OF COMMERCE, LATUR
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i
 Name of Seller: .Bondre. Shitel.. mahadew.
bt

{sr

*  You will have Rs, 35, 000 only
*  You should save maximum amount to become a best buyer

-
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: e A
Name of Seller: NM&QDAE..Y:MS.‘A.WI?‘*:T Sign: B3 -

Sr. Products Selling Price Name of Buyer
" Products Selling Price Name of Buyer No.
NID'T “ s ‘ PT‘x Laptop o | = a=uo el femda _enad
Laptoy " ~ .
| \r"_l';_ il §soo | Sozwedec sw'af W mRE < 100 | apy oat) L= (ot
2 | Watch | B | <Le n;
SRR MR T T L G [ @840 | chinde. Neha Salsh | Ak
AT [MIOhITE 2200 pawa Supriya vileep Hr )
|| Waller - N - ARgs S fgzo | shanies Nposaary| | | e
E T e i o EX Fi o e
N — ) L{{D_#MMLL& & | Frige L\SSU Vbale kewoa) k. %
1 ay Amaima A = - : :
7| Washing Machine 2300 a3 FhX Qe ing ~|, 3979 | Tadhgve Anif et
% | Air Condition 3 e el e 8 [ Air Condition /| 659D | sShaence pudhg
. " ' .|5750 |Dhemde Anjali 8. S | Water Purifier A <n
9 | Water Purifier = T 3 AtopEBr e | 25770 | Zzotkog, Shehq 9>
2600 Cluene Gah' lad B 7 =1
10 | Mixer Vil T { ixer e
e § ! oo | BES u-\dw N""Q‘\ - Total Earning X 1
I Total Earning I 2¢90 b I?? 660
Rules:

* Atleast two Female/Male Buyers should be there
*  You can sell products adding not more than 30% profit
* You should earn maximum profit to become a best seller
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Dr. Balasaheb chavan
Incharge, EDP Cell

Rules:

* At least two Female/Male Buyers should be there
* You can sell products adding not more than 30% profit
* You should earn maximum profit to become a best seller

i3
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Dr. S. S. Solanke
Principal



